UNITED STATES
SECURITIES AND EXCHANGE COMMISSION

Washington, D.C. 20549

SCHEDULE TO

Tender Offer Statement Under Section 14(d)(1)
or 13(e)(1) of the Securities Exchange Act of 1934

INTRALINKS HOLDINGS, INC.

(Name of Subject Company (Issuer))

GL MERGER SUB, INC.

a wholly owned direct subsidiary of

SYNCHRONOSS TECHNOLOGIES, INC.

(Names of Filing Persons (Offerors))

Common Stock, Par Value $0.001 Per Share
(Title of Class of Securities)

46118H104
(CUSIP Number of Class of Securities)

Ronald J. Prague
Executive Vice President, General Counsel and Corporate Secretary
Synchronoss Technologies, Inc.
200 Crossing Boulevard, 8th Floor
Bridgewater, New Jersey 08807
Telephone: (408) 235-7700
(Name, Address and Telephone Number of Person Authorized to Receive Notices and Communications on Behalf of Filing Persons)

Copies to:
Marc F. Dupré
Andrew Y. Luh
Keith J. Scherer
Nevin B. Fox
Albert W. Vanderlaan
Gunderson Dettmer Stough
Villeneuve Franklin & Hachigian, LLP
One Marina Park Drive, Suite 900
Boston, MA 02210
(617) 648-9100

CALCULATION OF FILING FEE

Transaction Valuation*® Amount of Filing Fee**

N/A* N/A*

Pursuant to General Instruction D to Schedule TO, a filing fee is not required in connection with this filing because it relates solely to preliminary
communications made before the commencement of a tender offer.

O Check box ifany part of the fee is offset as provided by Rule 0-11(a)(2) and identify the filing with which the offsetting fee was previously paid. Identify
the previous filing by registration statement number, or the Form or Schedule and the date ofits filing.

Amount Previously Paid: Filing Party:
Form or Registration No.: Date Filed:

Check the box if the filing relates solely to preliminary communications made before the commencement of a tender offer.
Check the appropriate boxes below to designate any transactions to which the statement relates:

third-party tender offer subject to Rule 14d-1.
O issuer tender offer subject to Rule 13e-4.

O going-private transaction subject to Rule 13e-3.
O amendment to Schedule 13D under Rule 13d-2.

Check the following box if the filing is a final amendment reporting the results of the tender offer. O






This Tender Offer Statement on Schedule TO (this “Statement”) relates solely to preliminary communications made before the commencement of a
planned tender offer by GL Merger Sub, Inc. (“Merger Sub”), a wholly-owned subsidiary of Synchronoss Technologies, Inc. (“Synchronoss”), for all of the
outstanding common stock of Intralinks Holdings, Inc. (“Intralinks”), to be commenced pursuant to the Agreement and Plan of Merger, dated as of
December 5, 2016, among Merger Sub, Synchronoss and Intralinks.

In connection with the proposed acquisition of Intralinks, Synchronoss will commence a tender offer for the outstanding shares of Intralinks. The tender
offer has not yet commenced. This document is for informational purposes only and is neither an offer to purchase nor a solicitation of an offer to sell shares
of Intralinks, nor is it a substitute for the tender offer materials that Synchronoss and its acquisition subsidiary will file with the SEC upon commencement of
the tender offer. At the time the tender is commenced, Synchronoss and its acquisition subsidiary will file tender offer materials on Schedule TO, and
Intralinks will file a Solicitation/Recommendation Statement on Schedule 14D-9 with the SEC with respect to the tender offer. The tender offer materials
(including an Offer to Purchase, a related Letter of Transmittal and certain other tender offer documents) and the Solicitation/Recommendation Statement will
contain important information. Holders of shares of Intralinks are urged to read these documents when they become available because they will contain
important information that holders of Intralinks securities should consider before making any decision regarding tendering their securities. The Offer to
Purchase, the related Letter of Transmittal and certain other tender offer documents, as well as the Solicitation/Recommendation Statement, will be made
available to all holders of shares of Intralinks at no expense to them. The tender offer materials and the Solicitation/Recommendation Statement will be made
available for free at the SEC’s web site at www.sec.gov.
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Title: Chairman of'the Board of Directors And Chief Executive
Officer
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Exhibit 99.1

REUTERS STREETEVENTS

EDITED TRANSCRIPT

CR - Synchror =chnologies, Inc. and Intralinks Holdings M&A
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CORPORATE PARTICIPANTS

Danlel Ives Synchronoss Technodogies e = SUP, Fnance & Corpovate Development
Steve Waldis Synchroncss Technodogies, Inc. - Founder, Chairman & CEQ
RonHovseplan inimlinks Holdings, nc - Fresident & CED

Karen Rosenberger Synchronass Technologies, Ine, - CFC, ELP & Treasurer

CONFEREHCE CALL PARTICIPANTS
Operator

Nandan Amaldl Sreutsche Bank - Analyst

Samad Samana Stephens Inc - Analst

Rishi Jaluria WP Securities - Analist

Jeff Van Rhee Crafg-Halum Capital Group - Analyst
Sachin Shah Albert Fried & Company - Analyst

PRESENTATION
Operator

Good day, ladies and gantlemen, and wecoms to the Synchronoss Technologies conference presentation. At this tme, all participants are in 2
listen-only maede Later we will conduct & question-and-answer session and instructions will be given at that time. (Operater Instructions) As a
reminder, this call may be recorded. D would now like to mtreduce your hostfar today's conference M, Daniel bees, Senior Vice President. Pleass
go ghead, sir.

Danlel lves - Synchronoss Technofogies, ing. - $UP, Finance & Corporate Devaloprment

Thank yow Good merming and welcome to Smchrencss Technologies conference call to discuss o definitive agreement to acquire Intralinks
Holdings Ine. Well be discussing the Intralinks acquisition announcement preds release that crossed the wires arlier ths moming as well as
providing an update on strategic initiatives related to our activation busness. In addition, we have uploaded a presentation to our wabsitein the
IR section thatinvestors can reference around theIntralinks acquisition and our new strategicvisienand financial prefile going forward, I'm Daniel
Ives, SHP of Finance and Corporate Development at Synchronoss, and with me on the call 15 Steve Waldis, Founder and CEQ of Synchronoss; Ren
Howsapian, CEOQ of Intralinks; and Karan Rosenberg, OF O of Synchronoss.

During the call, we wall make staterments rddated to the proposed transaction with Intralinks, our business and our expected results of operation
thatmay be considered forward-lpoking staternents under Federal Securities laws. These staterments reflect our views only 3z of today and should
nok e reflected upen & representative of views 33 of any subseguent date, These statements reflect our current views regarding the future and
are subject to avariety of risks and uncertaintes that could cause actual results to differ materially fromexpsctations, For a discussion of material
rigk and other importan tacters that could affect our actual results, please refer to thoselisted inour SEC filings including in the mostrecently filed
annual report om Form 10-K and quearterly reporton Form 10-0

This communication does not constitute an offer to buy or solicitation of an offer to sell any securities. The tender offer to purchase all of the
oustanding shares of commnoen stod of Intralinks Holdings will be made solelyby means of an offer to purchase aletter of transmittal, and reated
daeu rants; which will contain the full terrns and conditions of the tender offer and will be mailed o Intralinks stockholders and filed with the SEC.
Intralinks stockholders should read these materials carefully whan they becomeavail able becawse th ey will contain important informationincluding
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the terms and conditions of the offer. | also want to let investors know we will be presenting at the Raymond James Technology Confarence
tornorrow in Mew York and look forward to seeing many of you there,

With that said, NI turn the call over to Steve. Steve?

Steve Waldls - fynchroness Technologies, o, - Founder, Chairman & CEQ

Thanks, Dan. And thanks to all of you for joining ws this morming on our conference call as | know it's shortnotice, As eutlinedinour prass reease
this rmormng, we are exdated to be annowncmg he sgning of a definitive agreement to acquare Intralinks, the leader in secure collabaration and
contentrnanagemsnt selutions, for approximatedy S821 million in equity value Under the terms of the agresment, we will commenc e a cash tender
offer to acquire 3l of the cutstanding commmon shares of Intralinks for $ 133 share We view the Intralinks deal a5 a defining momment in ¢ur shift te
frcus on the anterprse market and Build aut our strategic vision thatwa first lasd out over & year ags.

When the Synchroness enterprise business was launched in 2015, our goal was to develop enterprise grade information solutions which support
uncomprormsed secunty and pro ductivity for the mobileworkforce Qur ancher of secure mobility platform through our strategic partnes shipwith
Goldman Sachs was the foundation for the stratagy and subsequent afforts around identity managemant through our deep rooted Werizon
redationship reflected our expansion inte the identity space But since launding inte the enterprise market in early 2016 and gaing lve with our
sevure mobility solution setin June of this year, we havereceived overwhelmngly positive feadback from custormers and partners and have bualt
astrong pipaling of deal flow and compatitive displacaments across financial, healthoare, legal verticals into 2007 that excesded my apectations.

Early success this past year with our partnership results at both Goldman Sachs and Venzon has given ws further conviction in this multi-billion
dollar marketowver the coming years and thus pesition our new enterprise markets as a majer growth drives for Synchroness going ferward, To this
point, we view the proposed acquisition of Intralinks a3 a transformational step forsard inour enterprise strateqy thatwill hedp pave the way for
Synehronoss to vastly grow our enterprse praduct portfoli o, go-to-rmarket strategy, diversified custormer faotprint, and sets the stage for strang
cross-selling opportunities by accalerating our anterprise playbook.

Followang the <losing of the Intralinks acquisition, we axpect our enterprise business to reprasentroughly 408 of our total revenues helping us
further diversify our business model while increasing our growth and margin profiles over the coming years as we focus onvarous doud and
enterprise opporiunities. Now Intralinks has become a household name over the past 20 years through its expertisein the M&A deal roomand
gevure enterprsefile shanng spaces. InIntralinks 20-year history, over 4.1 million business ugers across theworld have used its secure dowd-based
platformand accounts 99% of the Fortune 1000 companies among its customers, To date Intralinks has supported over [321 trillion] in high stakes
transactions making the company & leader in the enterprise content collaboration market,

With Intralinks building outits lagship secure collaborati on pla tform, the company Zaa% architecture and advanced file sharing technolegy when
corribined with our secura moobili ty and universal |0 auth entication platforms is expected to provide us 3 solid platformin the marketpl ate. When
you combinentralinks direct sales farce with aur comprehensivecarrien distribution channels, we have avery compelling mul tiprong go-to-rmarket
strategy to attack what we view a5 a several billion dollar market opporunity. We plan to accelerate our RED efforts towards asecure collaboration,
leverage a known brand in the marketplace, and vasty expand our existing services. Mow in discussing our long-term strategic goals at our Analyst
Day in June of this year, we highlghted three focus areas in order for us to reach 51billion in revenue over the coming threa years.

Firstwas custemer diversification with our goal of reducing customer concentration. Second was increasing our international revenwes, And lasty
wat rapedly scaling and expanding our strategec work i the enterprise space with revenuss narth of §100 millien, With the proposed acquisition
of Intralinks and the divestiture of the ongeing strategic alternatives with our activation busingss, wewill be poationing Synchronoss on the path
toaccel erate and achieve our |ong-temn goats and targets with the hittng of 51 billion in revenwesin 2018 a t30% o perating margins with significant
hargin expan sion potential bevond 2013 Welookforward o discussing these and o ur new adjusted higher lon g-termmargin targets atan Analyst
Day in New York after the expected closing of Intralinks, which is scheduled for late Q1 of 2017,

he we have disoussed last month on our third quarter conference calls, we have been in the process of pursuing strategic alternatives related to
our activation busingss which we view as becoming non-core over timewhile weighing down topline grewth and margins of eur overall business.
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hfter considering carefully a numbsr of strategic options at the table, we have reached a definitive agresment to sell a portion of our activation
business to Saquential Technalogy for $146million. As part of that ransaction, Sequential Technelogy will cwn 70% of this piece of our activation
business and our intention will ba to sell the remaining 30% of our ownershipin this asset aver the course of the next 12 1o 18 months to another
strategic or financi#l buyer,

Welooked for a partner that had an edisting relationshap with ATET and already had strong presencein the activation land scaps to helpensure a
smeoth transition period, Mow we are actively pursuing strategic alternatives for theremaining activation assets and potentially sunsetting other
non-Core assats over the net few months, Froma leadership perspactive as | discussed in o press release | am pleased 1 announce thatwe
expect Ron Howsepaan will be taking over for meas Chief Executive Officer upon closing of the proposed Intralinks ransaction. | founded Synchronoss
almast 17 years age along with a dedicated team and we have helpad grow this Company from a startup to over $800 million of revenues now
forecasted for 2017,

It baen an honor and a privileg & to serve as Founder/CEQto both owr shareholdars and our employees around the world. That baing said, | intend
to stay activein the Company as Execu Bve Chainman focused on driving future growth epportunities in the senvice provider spaceand foossed on
entreprensurial efforts around the naw productinnovation. D'will also help Synchronass scale in the enterprise market as part of thatfuture, | believe
itrequires a strong proven leader in e enterprise market, Our business has never bean stronger and now is the perfect time for a new [eader to
take over as CEO of Syn chronoss heading into the next chapter of our focused enterprse growth.

With Intralinks, we are acquiring a valuable strategic asset that we believe will help define our Company for years to come and also have found 2
e CEC and leader in the process, With a keen focus on the enterprise market going forward, our Board of Directors and miyself believe that Ren
is the rightindividual to lead Synchronoss throwgh its next phase of growth and transformation, His leadership expenencefrom B M to Novel to
Intralinks is 2 testament te the strategic vision and bullding businesses acress the cloud and enterprise landscape over the last few decades. We
believaRen's character and laadesship qualities comes to Synchronoss at the right time aswe help transform Synchronossintoa diversified sof tware
rmcdel based on the carrier cloud and enterprise growth opgortuni tes around the globe.

I lerok Forward to oy new role as Synchronoss as Executive Chairman of the Beard focusing on expanding our cloud and enterpeise opportunities
around the globe while helping Ron and ensiming his suceess in his rew rale We look forward to a smooth anstion and | congratulate Ran on
an egpectad appointment as the nestt CEQ of Synchronoss, Rond?

RonHovseplan - (ntralinks Hoddings, Inc. - President & CEQ

Thanks, Steve, and halo everyone, The Intralinks Board of Directoss and myself are so excited to be announcing the Synchronoss ransaction as
we believe sharehol ders, customners, partners, and employees will see this as a value aeating combination with bath companies under one roof.
Frem anintralinks perspective we believe 3ynchronoss entarprise mebility footprint, unparalleled carrier relat onshaps, and strategic partnerships
with Werizon and Geddman Sachs will b rrajor 2 ssets to our combined enterprise strateqy and helpus acalerata growth and distribuSon around
the globe. | also want to thank the Synchronoss Board of Directors and Steve for this opportunity as I'm so excited to lead this Cormpany inta its
growth transformation as we strive to hit 31 billien of revenue by 2018 35 a combined company with a diversified custormer base across cloud and
the enterpaselandscape. | look forward to a smooth transition a3 | know Steve will baright beside me helping |ead the combined companies infte
the futurewith the massive enterprise and ¢ oud oppartunities on our Rorzon,

With that said, | will now hand the call over to Karen,

Karen Rosenberger - Synchroncss Technofogies, ine - CFO, EVP & Treasurer

Thanks, Ron, and wadcorme to the Synchronoss team As wehighlighted in our press release and discussed earlier on the call, we are excited to be
anroundng thesigning of 3 definitive agresment toacquire Intralinks aswell as the sdling of a significantportion of our main activation busin s
to Sequential Technology International for § 146 malian. First, on the Intralinks transaction. We expect to close the deal later in the first quartes of
2007 following the satisfaction of qustormer closing conditions including receiving regulatory clearance and completing a tender offer. We are
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financing the Intralinks transaction with cash on the balance sheet, proceeds from the Sequential Technol ogy transaction, and $000milion of new
delt as part of a tem loan expected to be financed by Goldman Sachs and Credit Suisse,

Given the timing of the Intralinks acquisition, this will have no impact on thefourth quarter financial results and a transitionary impa ct on our first
quarter 2017 results assuming no delays in the expected latefirst quarter clesing of the transaction. With the divesting of a significant portion of
ouractivation busmness to Sequential Technology coupled by ongeing strategsc alternatives relating to the other activation assets, we are adjusting
ourfourth quarter guadance to reflect theimpact of this transaction. A5 a result of this deal, we will not reco gnize roughly $ 50 malion of activation
business in the month of December given the back-end loaded nature of our aclivation business headinginto fe heliday season combingd with
alarge activation license deal which was incorporated into our ariginal guidance.

Cur doud revenug in the fourth quarter is on track to be slightly ahead of our inifial guidance of batween $122 mélion and $125 million. A3 such,
our total revenue for the fourth quarter is expected to bebetwaen 5145milkion and 5150 rillion with roughly 525 millon of sub-activalion revenuea
recognized in the quarter, With the lower activation revenue number in the quarter and our cost structure in transition as part of the Sequential
Technology transaction, we are expecting operating marging of betwean 11% and 14% and pro forma EPS between $0.23 to $0.28, We note that
starting in the first quarter of 2017 we axpect a positive margin Tift from theimpact of this transaction and will fully mandest izell in the mode
throughout the remaindar of 2017 with the lower margin activation offering no longer part of our busingss.

Given our engoing strategic intiatives with the remaning activation assets, we are not currently forecasting any activation revenues for 2017, For
the combened company following the proposed Intralinks acquisition, wa are giving initial 2017 total revenus guidance of babwaen 3810 million
to 5820 milion and pro formea EPS of between $2.45and $2.60 assurming a late first quarter close on the Intralinks ransaction and factering in the
expected impactfrom our new debt faality, Importantly we note the initial 2017 annual guidance includes no activaion revenue as we arein the
process of seling the remaindar of these assets as well as sunsetting some legacy activation progranms over the coming menths.

Our fullintention is to be completed with this process during the early partef thefirstquarter of 2001 7 and proceedsfrom these potential transactions
will halp us further pay down debt and pursue further share buyback. We are guiding to gross margins for 2017 in the 70% to 71% range and
operating marging in the 263 to.27% ran ge with potential for further leverage into 2018 and beyond with our cloud and enterprise software diven
rrgdel rmow in place From a synergy perspective, we expectraughly 540 million of costsyrnergies to be real med within the firstyear of the combined
company, Whila we will give more detailed guidance at our Analyst Day in the March timeframe upon closing the Intralinks transaction, gross
margins in the 70% to 75% range and operating marging in the 309% to 35% phus range will be the framewaork for our new leng-term medel going
foraward.

We expect to hawe greater visibilityin our business given the booking s and $3a% component from the enterprise business, whichwe believe should
seean accderationinoverall beokings in 2017, And coupled with our ramping Japan business, we are targeting annualizedfrez cashflow exceading
$100 million for our first year of the combined oparations with healthy cash flow axpectations for the coming years thus giving us comfort taking
on new debtasa partof this ransformational antarpise acquisition. | will now open the call up for guestions, Operatos?

QUESTIONS AND ANSWERS
Operator
Thank you, (Operator Instructionsh Mandan Amaldi, Deutsdhe Bank,

NandanAmaldl - Deutache Bank - Analyst
S0 Stave, first why not sell the activation business outright? What was thelogic behind selling 70%7
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Steve Waldls - Syncheonoss Technologies, e, - Founder, Chairman & CEG

I tharik part of it is we've looked very carefully at a bunch of different strategic altamatives abwcusly looking at the right way with our current
customers who will alse in some instances like ATET remain good customess of gurs on the cloud and other portions of our business, 5o, we've
looked atitas assigning those assets in the right homes and doing itmuch moereina chrenological fashion that made more sense boeth for us &
well as the actual customers.

Danlel Ives - Synchronass Technslogies, inc. - SUP, Finance & Covporate Developrment

Mandan, just to be cdear whan we talk about the Sequential piece, that's one plece of the activation business. Thera’s other pieces separate from
the 30% that we're looking to sell off as we said interms of the strategic al ternatives thatare underway, So, just think aboutitlike a two step process.
This is one piece of the activation business when we talk about the [70%/30%) and there's other pleces that are underway in terms of strategic
alternatives.

Nandan Amaldl - Doutsche Bank- Analyst

And a follow-upon the development of the sales channels that really historcally have been very carner focu sed, Intralinks beings a pretty sizable
enterprise sales force. You were starting to build out an enterprise sales force with your new enterprise segment as you discussed at your Analyst
Day. o, how should we think about how that evolves in 20177

Steve Waldls - Synchronoss Technologios, nc, - Founder, Chairman & CEG

| think whatyou'e seeang Nandan, and this 15 Steve, s that we're basically pulling togeth e thoge two themss, One of the group that we buil t under
Dave Schuettes teamwas really hagh-end enterprise sales folks attading a couple set of vartical 5. WhatIntralinks gives us i5 2 completevigw across
the maket inte multipleverticals, butwha tyou'll ses | think was a uniquely positive comgonant for the Comgany i net just the direct sales foroe;
bt as you can seewith our relationshi ps with the carniers, theability to wse them as great distribution partners into those markets. Venizon being
2 pame sxample of that These will come together as one unit for 2017 and we'll have great camier distribution besides it So, we really fod like
watein @ unique position where wave got both angles covered we think going out of the yaar, whech gives us our confidence on 3 go-forward
basis.

Operator
Sarmad Samang, Stephensing

Samad Samana - Stephens fnc, - Analyst

By first would bewhen you think sboutthe revenug synergies bothnaar tarmand lo ng term, whiatare you maost excited about or what's the largest
opportumty? |s it selling Synchronoss' current enterprise solutions nto Intralinks' base? ks it creating new products out of the jaint technology?
Maybe giveus an idea of what the revenu e synergies are?

Steve Waldls - Synchronoss Technologies, e, - Founder, Chairman & CEO

Great question, ltreally falls inte two camps, Oneis one of the things thatwe did and | thought this through for over bwo years that with the launch
of our strategic partnerships with Goldman and Yerizon, itbecame apparent that wi had two great Il call ituse case software components. When
you add the Intralinks component of their collaboration, you really create 2 sobd platform and what's exciting about that is being able to take the
platform thatwe've already had great success internally and being able to go into the Intralinks customner basewhich is signifi cant and imgressive
and upsdl those platform opgor tuni ties.
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At the same time, the carriars espedally with Verizon and some of the work that wa do have got a good relation ship this past year where wi've
achually wsed their pathias a greatwehicle for distribution from us, So, itreally adds up and the shiort of it is we'lre going te get the epportunity e
putina complete platform that we thinkis unquein the industry and we're going to be able to leverage that across multiple carmers and enterprise
customiers and that's pratty imprassive Ifyoulook in the market, w feel welre going to be one step ahead of evarybody else in that regard.

Samad Samana - ftephens fng, - Analyst

And then Iwanted toaskabowt the long-term margin framesork. I ntralink s’ rargins o oks to bein the low taen s justlooking atther pastfinancials.
I'rr curious, Karen, how the two combined companies get back to that 30% plus level? Maybe can you brid ge out speafically how yvou see that
going forward?

Karen Resenberger - Synchroncss Technologies, inc - CFC, EVP & Treasurer

%o obwiously as a result of the transaction, we take a lo ok at the two companies and as we talked about in the script around these synergies that
wig arg creating batween the two companies and anticipate synergies of 340 million on a go-forward basis, The other thing, Samad, that ] would
Just highlightareund the whole ransaction itself in sddition to animproved margin profile remember the fact that this is going to significantly
Improve ow revenue customer concentration going forward, improve the intermn atio nal revenue stream, and also grow that enteprise space Al
of those three things were highlightad at the Analyst Day that wehad done earlier this year,

Danlel ves - Synchroness Technotogies, inc. - SUF, Finance & Corporate Devaloprent

And Samad, its a great question, Whatl'd alse add is that even theugh we haven't Fermally broken it out, you could look at the symergies we've
talked abou twith Intralinks, but the i mglied marging in our doud business that's lof trvow whach | think speaks to what wie've been teling investars
ovar the coming menths. And | think that's something that wa've talked about that activation business from a margin perspective was raally
weaighing it down, | think when yow kind of bridgeitand as Karen said from an EPS perspective, remember the debtyou have to factor in terms of
the: new debt. But from a margin perspecive, we've said we believe 30% plus from 2013 and well give maore on the long-term guidance at the
Anatyst Day, but] think it's an uptick in terms of what we talk aboutin terms of our profilefroma margin.

Operator
(Oparator Instructions) Grag McDowd, IMP Securities,

Rishi Jalurla - JMF Securities - Analyst

This is Righi Jaluria diaking in for Greg, So first, | understand the revenus synergy opportunities wath Intralinks buy and the enterprise busingss in
general. Canyou give us a sense of your plans with the Intralinks M&A business, the VDR, and how that fits in with your longer-term plans?

Steve Waldls - fynchroness Technolegies, o, - Founder, Chairman & CEQ

S0 aswe think aboutit, and we ook at that business as a business that has a lot of active custemers and that we believe we can aoss-sdl alot of
our eurrent bath Verzon and Goldrman Sadhs related enterprise targ et information into that base, 5o, we see that as 4 business that gives us wait
listed on several accounts across the world. 1t gives us the capability to sell into those accounts with mere robust applications in which we're a
redlly trusted companent, And if you think aboutit, enterpriseisall about applications and so the ability for us tego in and leverage that strategic
feotprntand do Sat if you think aboutan analysis years age, our choud business really took off beca useof therslationshapws had on the activation
side with the qustomears.
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Itwas that application around that exparience. In the new world as we think aboutit, there's multiple use cases that we can do on owr platfarm
and that platferm is driven by applications tha twe believe we can pull together and what was really exciting aboutitwas the fact that whenwe
looked at the shategic partnership early on with the folks in Intralinks, we saw that the components that we were building outboth in identity as
well 35 secure BYOD collaboration fit extramely powerful with their relationships bothin the MR space as wall 25 the success they had had on the
secure plaform

RanHovseplan - ntralinks Holdings, Inc. - President & CEQ

Thiis is Ron. When you think about the future markets and where the markets are going, we've always looked and seen that applications arereally
what custemers ultimately buy as Steve said and | think having applications anchoring at tha accountis going to be critical for any cloud company.
Ifyou look at the great cloud compani es like a Salesforce, they started out with SFA a5 a key application and then they introduced thes platferm
latet wath Forcacamn. Ard there's ot of exarmples ke that threughout the rrarket. So, having that blend of applcation and platform technola gies
is geing to be critical

Rishi Jalurla - IVF Securities - Analyst

And then justin terms of the 2017 guidance, | know well get more granulanty I'm sureat the Analyst Day and after the acquasition closes, But can
you give us a semse for ganerally what sert of contribution you're factoring in fromiIntralinks and if there's any kind of rev rec issues to consider
with the acquisition?

Danlel Ives - Simchroness Technologies, inc. - S1P, Finance & Covporate Development

We'll obwaously give more details aboutitat the Analyst Day. But what | would say s when we talk about $40 million combined and | think the key
thing from the margin perspective, it's the synergies, Bubit's also about a3 we are in the process of shedding and divesting as wall a5 sunsetting
these activation assets, the undeslying margins on what's keft in our business is a lot different as you could see from the original profile

Operator
Jeff Van Rives, Cramg-Hallum

Jeff Van Rhee - Craig-Hallum Capital Group - Analvst

Congrats to everyone and to Ron for getting the Company here and for the new role so congrats everybody. First just from the perspective of
Synchronoss in your early enterprise efforts, what is the touch point? Who's the buyer? Who are your early enterprise reps selling te? And then
secondly, asyou bring theentity together, I'mjust curi ous whe you thank the most frequent compeatition i5 lkely tobein terme of cycles particulaily
how that changes fromwherne you are today?

Steve Waldls - Synchroness Technologies, e, - Founder, Chairman & CEQ

It very business use casa focused and its driven based upon the applications thatwe gointo the market. In our i dentity management platforms
incases, wevegota tremendous amountof success in Be healtheare systerm | thinkwe'reif not e largest, one of the largestonline authenticators
of presciplions in the US per day, On the use case parspective, it's vary much around both C30 secunty or infermation technology folks, Cur
prgduct thatwe launched lastyear with Goldman we thinkis ene of the maest easy to use, highly secure BYQD platform capability in the market.
Whien you start be add these touch point use cases in with sorme of the greatwork that the folks have done at Intralinks, you can pretty sasily ses
3 pretty comprehensive platform that we can expand those application footprints that wejust talked about in each of these different areas
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Jeft Van Rhee - Craig-Hallum Capital Group - Analyst

And rmaybe just a second part of thatthen in terms of the competition, justa hittlewhere you are now and how you see thatmare oftan clearly this
15 geing to change the makeup of the bugness or 4o you expect to see more of a5 a result of thig?

Steve Waldls - Synchvoness Technciogies, e - Founder, Chairmasn & CECG

I thirik your typical rarkets for ECM and EFSS, GRC are the certain areas thatwe'll endup competng with But | think the differentiator that we'ne
bringing to the marketis the fact thatwe're bringing these highly scalabl e use case components that area pplication driven that are baing supported
by some of the biggest folks in the world, One of the largest implementations just on 3 secure BYOD product is obvi oudy at Goldman and we're
expanding that across with Venzon, Wa've got over 25 to 20 very large enterprise accounts that are consumers of the technalogy today. That's
baforawa start to levarage the customer base thatwe get from the Intralinks acquisition. 'l let Ron add some color to it a5 well.

RonHovseplan - intralinks Holdings, inc. - President & CEC

I think, Beff, wheen wou look at it from s cormpetitve landscaps; there's the nomngl players that Steve had highlighted that you'd see coming from
the different segments. What's reallyuniqueand exciting about where | see some of the intersection happening is the ability to bring thetechnologies
and the scale to bear here that we seeinside the marketplace. S0 on the technelogy front combining, our combination of the security depth that
both of us have is pretty darn unique and the appeoadh that Synchroness is taking onits tachnologies a5 part of the Goldman rdationship is very
excitng fro mrmy perspec fve cormbined with some of the technalogies that we have really giveus sorme unique differen bators inside the market
Sowhen you look out into the future, | see the opportunity to also B this into te BYOD environment where we've got ol these differentlarge
enterprises bringing their devices to work and the relationships that are here with e telcos is 3 very exdting statement on where the market's
going and whatit could befroman overall perspective

Danlel Ives - Synchronoss Technologies, fnc, - SUP, Finance & Coporate Develogment

And before we take the next question, we got an emal questionin terms of our guidance 2017 and some of the debt. As darity before this transaction,
wa didn'thave thatdebt sowe took theincremental debt as partof this transaction. As we've said, the diletion fronn that think about reughly $0.50
dilution in terme of 2017 and thatl thank will answer some questions in terms of aur EPS relative to the margins, Think about that debtimpact,
whichiskeyandspeaks even though you see the uptick in margins nesxtyear in terms of howwe guided, That'swhy there's thatEPSimpact because
of the debt. Operator, we'll take the next question?

Operator
Lachin Shah, AlbertFried.

Sachin Shah - Albert Fricd & Company - Analyst

Congratulations on the deal, 3o, justto clarify a couple of things, You epect kind of a fast-moving transaction here, Is it just the H3R and the tender
offar thatwe should be eqpecting? You said first quarter of 2017, is that kind of just 120 days? And can you maybse just talk about the badiground
of the transacton, if this Was an auction of Justa one on one negotiati on?
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Danilel lves - Synchronoss Technclogies, Inc. - $VP, Finance & Covporate Development

I'wiould just say that in terms of from a regulatory appeaval like we've said, it's a late 10 dose in termns of how we're factoning in thes transaction
and this is somathing. Once this transaction cleses, then well have an Analyst Day to talk mere about the lon g-term quidance, the strateqgy, and
really able to take investors inte a decper level,

Sachin Shah - Albert Fricd & Company - Analyst
But asfar a3 the ransaction s concemed, 1410 just HSR just wanted o clarnify thatand the tender offer?

Danlel Ives - Synchronoss Technologies, inc, - SVP, Finance & Corporate Devalopment
That's correct.

Operator
Sarnad Sarmana, Stephens inc.

Samad Samana - Stephens fnc - Analyst

Ron, this i a question for you. | was ust looking through some details onIntralinks and itlooks like the company has bean seeing its own backlog
growwth start to accelerate at leastin 2015 Maybe you could just give us an idea of what direction | ntralings was headed inand how from intralinks”
perspective, the acquisition with Synchronoss makes sense so we understand how it fits with the organzation that you're bringing over?

RonHovseplan - intralinks Hoddings, fne. - Pragident & CEO

I think what wi've done over the past faw guarters and whatyou've seen over the pastcouple of years wasreally to position the enterprise business
for good doukle-digit growth was what weweare pUrasing in a significant mannes and that's all bean outin the public, | think what's more exdting
is the intersection of the pleces here. So when you say whete and what can we get done tegether, where and what we can get done together
miereally lies in thevalue propesition to the custerner and how ws can bring 2 single patform, 3 globsl platform that has reach arcund the world
frommits scalability and from its usability perspective to the marketplace to let customess handle multiple use cases on a single platform,

And that is very exciting to custormer s because what they're looking For is one control plane to manage all of their content moving around in the
world, If you really think of what an enterprise respon sibility is, its changed, Itmoved from keeping things in their firewall to now |'ve got to keep
control of my contentas it flows across multiple devices. And the combinati on of our two cormpanies and the technalagy gives us thatgreatreach
nto the marketplace partnerships with teloos, it gives us great technologies thatwe can differentiateoursehes on further, and then mostimpgrtan ty
it gives the custenes greatvalug in terms of control of all of their content 25 itmeves threugh the environment

hdditionally it will allow us to create areally stronger go to market togethar both from a marketing perspective and mostimportantly from a sales
perspective | really respact what they've gotten done bere and 35 Steve referenced earlicr, what Dave's Duillt outis very exciting from my perspective
andwhen we combine those pleces and our go-to-rarket, itjust makes us stronger. 5o when | look atit, | see tachnology, go-to-market, and the
scale of their operations being extremaly exciting fromimy perspective for our customers,

Danlel lves - Synchronoss Technologies, inc, - SV, Finance & Corporate Devalopment

And Samad, what | would also add and that was great darity asound is thatat our Analyst Dayin Junewhen we [aid sut tho se three strategic goals;
the custorner concentration less than S0%, theinterna Bonal more than 2 5%, especially the$ 100million of enterprise revanue, That threalong-term
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qoals is obviously now accalarated in 2017 with the goal of hitting $1 billion in 2018 with 20% margins and we fad like combined, this is one that
really puts us en that strategic wision especially on the enterprise,

Operater
And that concludes our Q&A session for today. |like to furn the call back over to Mr. Stephen Waldss for any further remarks.

Steve Waldls - Synchronoss Technologies, e, - Founder, Chairman & CEQ

I'want to thank everybody for joining us en quick notice and we look Forward te speaking with all of you shortly over the comang weeks. Thank
you viery ruch,

Operator

Ladies and gentlernan, thank youfor participating in today's conference. This d oes conclude teday's program and you may all disconnact. Evaryene
havea great day.
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Safe Harbor. ’Synﬂmmm

Forward-Looking Statements

This presentation contains forward-locking statements that involve risks and uncertainties. These forward-looking statements
include, among others, statements regarding acquisition synergies and benefits to the parties to the proposed acquisition,
the growth of the market and demand for the parties’ offerings, growth opportunities, the closing of the debt financing and
acquisition and impact of such transactions. Although Synchronoss attempts to be accurate in making forward-locking
statements, it is possible that future circumstances might differ from the assumptions on which such statements are based.
Important factors that could cause results to differ materially from the statements herein include the following: general
economic risks; execution nisks with acquisitions: closing conditions: risks associated with sales not materializing based on o
change in circumstances: disruption to sales following acquisitions; increasing competitiveness in the enterprise and mobile
solutions market; ability to retain key personnel following the acquisifion: the dynamic nature of the markets in which the
companies operate; specific economic risks in different geographies, and among different customer segments; changes in
foreign curency exchange rates; uncertainty regarding increased business and renewals from existing customers;
uncertainties around continued success in sales growth and market share gains; failure to convert sales pipeline into final
sales: risks associated with successful implementafion of multiple infegrated software products and other product
functionality risks; execution risks around new product development and infroductions and innovation; product defects;
unexpected costs, assumption of unknown liabilities and increased costs for any reason; litigation and disputes and the
potenfial cost, distraction and damaoge to sales and reputation caused thereby; market acceptance of new products and
services; the ability to attract and retain personnel; changesin strategy: risks associated with management of growth;
lengthy sales and implementation cycles, parficulardy in larger organizations; technological changes that make our
products and services less competitive: risks associated with the adoption of, and demand for, our model in general and by
specific customer segments; competition and pricing pressure; and the other risk factors set forth from time to time in
Synchronoss’ most recent Annual Report on Form 10-K, our most recent Quarterdy Report on Form 10-Q and our other filings
with the 3EC, copies of which are available free of charge at the SEC's website at www.sec.gov or upon request from
Synchronoss’ investor relations department. All forward-looking statements herein reflect Synchronoss' opinions only as of
the date of this release, and Synchronoss undertakes no obligation, and exprassly disclaim any obligation, to update
forward-looking statements hereinin light of new information or future events,

© 2014 Synchronoss, Inc. All Rights Reserved



Summary of Yesterday's Press Release Synchronoss

Synchronoss Technologies to Acquire Intralinks Holdings
Accelerating Strategic Transformation

€@ Synchronossto acquire Intralinks Holdings, Ing. for $13.00 per share or $821 million
in equity value

@ Intralinks will be a major step towards significantly expanding the scale and scope of
Synchronoss' transformation 1o attack the multi-billion dollar enterprise market
opportunity

@ Ron Hovsepian, Chief Executive Officer of Intralinks, is expected to be appointed as
Chief Executive Officer of Synchronoss upeon closing of the transaction with
Synchronoss

@ Stephen G Waldis, Founder and current Chief Executive Officer, will remain active in
the company serving as Executive Chairman of the Board, driving strategy, product
innovation and oversight for the transformation

& Synchronoss to divest a portion of its activation business to Sequential Technology
International for $146 million; strategic alternatives being pursued for remaining
activation assets

© 2016 Synchronoss. Inc. All Rights Reserved



Expected Leadership Post Close HSyncﬂmnass

Ron Hovsepian Steve Waldis
Chief Executive Officer Executive Chairman

£ 2016 Synchronoss, Inc. All Rights Reserved



Strategic Transformation

Focus on @ Acquire Divest SNCR's
Core Assets Intralinks Activation Business

Global Enferprise,
Soltware Focus

Cloud Messaging 0

Analyfics Identity Secure Enferprise Cloud

Lower Customer

Activation Concentration

Collaboration Platform

Enterprize Mobility

High Growth, Global 3,000+ Lower Growth +
Software Platform Enterprise Customers Margin Services

High Growth +
Margin

@ 2014 Synchronoss. Inc. All Rights Reserved
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Intralinks at a Glance Synchronoss

O'I' O = Recognized leader in secure enterprise cloud collaboration software
= Used by 99% of the Fortune 1000
g I O N C e = ~$300 million in LTM revenue and ~$50 miillion in pre-synergies EBITDA

LEGACY INTRALINKS NEW INTRALINKS

Secure Enterprise Cloud

Virtual Data Rooms Collaboration Platform

*  For M&A and Debt deals VIA solution for team collaboration,

content sharing, and content workflow
Strategic, LOB sale
1 -3 year contracts; high retention

Enterprise — 40% of LTM revenue; sfrong
bookings growth

»  Shorter-term, fransactional use
cases

© 2014 Synchronoss, inc. All Rights Reserved



Intralinks Acquisition Rationale Synchronoss

Superior leadership and acceleration in the enterprise market

Combined Platform
Global Direct Sales expands global
Force projected TAM of
$12.5B by 2020

Technology platform
for secure workflow
and collaboration

Results in >$40M in synergies across the combined entities

Source: KPMG and IDC

© 2016 Synchronoss, Inc. All Rights Reserved



Summary of Intralinks Acquisition Synchronoss

» $13.00 per share for Intralinks in cash; Equity value of approximately 3821 million

* Intralinks acquisition expected to be funded by cash and $900 million new term loan

* Substantial annual operating cash flow over $200 million on a full run rate basis drives rapid de-levering
* Tender offer to be commenced; transaction expected to close in late first quarter 2017

* This transaction has been approved by both Board of Directors

* Closing subject to customary closing conditions, including regulatory approval

INTRA
Synchronoss LINKS

B 2014 Synchronoss, Inc. Al Rights Reserved
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SNCR + Intralinks Combine to Create a Unique  “synchroness
Secure Enterprise Cloud Collaboration Platform

Secure Enterprise Cloud Collaboration Platform

Iilslf.-wl'n'ﬂmml

Secure Mobility

»,

Synchronoss
Dynamic Access Confre

(Behavior Analytics)

Bcarsnees Cloud €@ Public | Hybrid | Private

© 2016 Synchronoss. Inc. All Rights Reserved



Enables High-Value Industry Use Cases - —

7 Life Sciences *fﬂ Financial Services

Benefits for Life Sciences/Pharma Benefits for Financial Services/Investiment Banking

Benefits Benefits

On Demand
Solution

Strong Credentials

Deal-Cenfric Workflow

Secure Application Integration

Secure Communications

/ Digital Signing

Protects and Access to Proprietary Systems &
Tracks IP Data

Secure Ecosystem Risk-based Access Control

© 2016 Synchronoss, Ine. All Rights Reserved



Targeting Industries and Vertical Use Cases Synchronoss
while Expanding Distribution Channels

Synchronoss
verizon” .
* Global coverage + * Glebal coverage
= 3,000+ customers * Massive indirect global Carrier channel
= 150+ direct sellers = Major Japan carrier presence growing
* Mature demand = Access to [3.5] billion global consumers
generafion team = Partnerships with Goldman Sachs, Verizon and others to attack

global enterprise cpportunity

---¢ Go-to-market targeting global Industries e

FREY XX X3

Fin. Serv. Life Sciences Healthcare Legal Pro Services Energy Hi-Tech r:l'glg

:
e L LELS
0 2016 Srmcmonnu. Inc Al Rw;mved




Large Addressable Market for Enterprise Synchronoss
Collaboration and Mobility Software

$37 Bn
Markets Addressed
Collaboration & Enterprise Social
CAGR

Enterprise Content Management
Enterprise Mobile management

File Sync and Share

Governance, Risk, and Compliance

Virtual Data Rooms

Managed File Transfer 2014 Total Market 2020 Total Market

Source: KPMG and IDC

B 2014 Iynchronoss, Inc. All Rights Reservad
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Enterprise Cross-Sell Opportunities Synchronoss
= Enterprise secure collaboration platform » Powerful secure mobility and Identity
platforms

= QOver 3,000 enterprise customers 1o Cross-
sell SNCR enterprise product offerings = 200 million cloud users to cross-sell IL
collaboration products

= Ubiguitous carrier distribution

= Recognized enterprise brand and go-to-
market expertise +

* Highly recurring, enterprise Saas revenue = Major enterprise partners in Goldman
Sachs and Verizon to expand enterprise
* Addressable market expansion for go-to-market
enterprise
) ) = Expertise in scalable virtualized cloud
» Strong European / international computing (more efficient CapEx)
presence

« Major Asia / Japan market presence

© 2014 Synchronoss, Inc. All Rights Reserved



Activation Business Divestiture Overview Synchronoss

Frivately held Sequential Technology Intemmational (3T1), a BPO services provider, and SNCR
partner already providing Activation services to AT&T

$144 million purchase price
Sequential will own 70% of this piece of our activation business

Impact to
Synchronoss

Divests lower growth and margin segment

Shifts revenue mix away from legacy activation to cloud, enterprise, and software driven model
ATA&T customer concentration no longer an issue

AT&T still @ major strategic partner on both cloud and analytics

Stub Activation

Ongoing initiatives to sell the remaining "stub activation” assets
Cost cutting initiatives associated with the activation divestiture completed by end of 4Q

B 2014 Synchronoss, Inc. All Rights Reserved
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Intralinks Accelerates Key Strategic Objectives Synchronoss

Revenue concentration for
VI and ATET

Software mix

International revenue mix

Enterprise revenue mix

Operating model
Gross Margin
Op Margin

**Carrier/
Enterprise Revenue Mix

Yesterday Today - SNCR 3.0

~70%
Significant services componeant
12%

~$10M

0% - 61%
24% - 26%

@

_m ®
Primnarily software

25%+

~$350M+ of diversified enterprise Saas
revenue (40%+ of company revenue)

70%+
30%+

¢

*Projected based on cument forecasts

**Blue-Carrier; Gray-Enterprise

B 2014 Iynchronoss, Inc. All Rights Reserved
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Accelerating Our Strategy Synchronoss
Synchronoss Key Objectives from June 2016 Analyst Day

Revenue Diversification International Revenue Enterprise Revenue
Grow key accounts, International to be Enterprise revenue to
diversify revenue one quarter of total revenue grow diverse 5aas business

@ @

The Path to $1B in annual Revenue for 2018

B 2014 Synchronoss, Inc. All Rights Reservad



Additional Information. "Syncnmnm

In connection with the proposed acquisition of Intralinks, Synchronoss will commence a tender offer for the
outstanding shares of Intralinks. The tender offer has not yet commenced. This document is for informational
purposes only and is neither an offer to purchase nor a solicitation of an offer to sell shares of Intralinks, nor is it a
substitute for the tender offer materials that Synchronoss and its acquisition subsidiary will file with the SEC upon
commencement of the tender offer. At the time the tender is commenced, Synchronoss and its acquisition
subsidiary will file tender offer materials on Schedule TO, and Intralinks will file a Solicitation/Recommendation
Statement on Schedule 14D-% with the SEC with respect to the tender offer. The tender offer materials (including an
Offer to Purchase, a related Letter of Transmittal and certain other tender offer documents) and the
Solicitation/Recommendation Statement will contain important information. Holders of shares of Intralinks are
urged to read these documents when they become available because they will contain important information
that holders of Intralinks securities should consider before making any decision regarding tendering their securities.
The Offer to Purchase, the related Letter of Transmittal and certain other tender offer documents, as well as the
Solicitation/Recommendation Statement, will be made available to all holders of shares of Intralinks at no expense
to them. The tender offer materials and the Solicitation/Recommendation Statement will be made available for
free at the SEC's web site at www.sec.gov.

© 2014 Synchronoss, Inc. All Rights Reserved
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